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This document contains “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as 
amended, and Section 21E of the Securities Exchange Act of 1934, as amended.  Forward-looking statements give our 
current expectations, opinion, belief or forecasts of future events and performance.  A statement identified by the use of 
forward-looking words including “will,” “may,” “expects,” “projects,” “anticipates,” “plans,” “believes,” “estimate,” “should,” and 
certain of the other foregoing statements may be deemed forward-looking statements.  Although the Company believes that 
the expectations reflected in such forward-looking statements are reasonable, these statements involve risks and 
uncertainties that may cause actual future activities and results to be materially different from those suggested or described 
in this news release.  We may experience significant fluctuations in future operating results due to a number of economic, 
competitive, and other factors, including, among other things, our reliance on third-party manufacturers and suppliers, 
government agency budgetary and political constraints, new or increased competition, changes in market demand, and the 
performance or reliability of our products.  These factors and others could cause operating results to vary significantly from 
those in prior periods, and those projected in forward-looking statements.  Additional information with respect to these and 
other risk factors, which could materially affect us and our operations, are included in our Annual Report on Form 10-K and 
other filings with the SEC, available at the SEC’s website at www.sec.gov.  Investors are cautioned that any forward-looking 
statements are not guarantees of future performance and actual results or developments may differ materially from those 
projected.  The forward-looking statements in this document are made as of the date hereof.  We take no obligation to 
update or correct its own forward-looking statements, except as required by law, or those prepared by third parties that are 
not paid for by the Company. 
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Jim O’Neil
Vice Chairman of the Board                     
& Chief Executive Officer

Daniel Ford
Chief Financial Officer

OEG Management Team                                 
Proven Track Record of Success

- Well-recognized leader in 
the electric power, 
telecommunications, and 
renewable infrastructure 
industries

- Former Quanta Services 
Chief Executive Officer 
retired in April 2016

- Joined CUI Global (now 
OEG) as Vice Chairman in 
August 2019 and named 
CEO in October 2019

- Recognized financial 
professional with prior 
audit background at 
Andersen and KPMG

- Experienced financial 
executive responsible for 
maintaining compliance 
with regulatory and 
securities reporting 
requirements 



The OEG ‘Opportunity’

• The markets we serve are deploying capital at unprecedented levels to upgrade and replace 
infrastructure, and there are many market drivers that suggest such spending will be robust for many 
years to come.

• The last public company ‘roll up’ of privately held contractors providing electric power transmission & 
distribution, telecommunications, and renewable infrastructure services launched in 2010.   The 
industry is primed for another public company ‘roll up’.

• Today, there are many privately held infrastructure service companies that need an ‘exit strategy’ 
however they are reluctant to sell to a large strategic because they feel like ‘a little fish in a big pond’,  or 
private equity, because private equity is often short term focused, and will maximize short term gains at 
the expense of long-term growth.

• Orbital Energy provides a unique opportunity for private companies to join a smaller organization, with 
a servant leadership mindset, that allows the owner to execute on their strategic plan to profitably grow 
their business both organically and through acquisition.



The Transition to Infrastructure Services & Profitability

Q4 2019 to 
Q1 2021

The Legacy Business

- Provided specialized gas 
products and integration 
services and sold 
electrical components to 
power and 
electromechanical 
customers

- No growth opportunity
- Commoditized business 

with little to no profit

- Acquired Gibson Technical 
Services, a proven 
broadband and wireless 
full-service provider as a 
telecommunications 
industry platform & tuck-in 
company, IMMCO

- Orbital Power’s increasing 
customer base moving 
company to profitability

- Pursuit of an electric power 
transmission & distribution 
service provider as a 
platform company

- Rebranded as Orbital Energy 
Group

- COVID & Sub $1 stock price 
created headwinds to strategy

- Launched Orbital Power and 
Eclipse in the electric 
transmission & distribution 
markets

- Acquired Reach Construction, 
an upstart utility scale solar 
company

- Black Sunrise Fund was 
catalyst to stock price and 
launched OEG to next phase

Q1 2022 

- EBITDA Positive 
- Cash Flow Positive
- Increase cadence of 

tuck-in acquisitions into 
Gibson and future electric 
power transmission and 
distribution service 
provider

- Company is now in a 
position to 
opportunistically grow 
both organically and 
through acquisitions for 
years to come

Q3 2019

Beginning of a New ERA OEG Transformation Transition Complete

Q2 2021     
to Q4 2021



($ in Millions, except percentage data)

Balance Sheet (at 6/30/21) Backlog 

During July 2021, the Company raised $38 
million in equity capital

Total backlog in excess of $400 million at 
September 30, 2021

Acquired Telecommunications platform GTS in Q2 2021 and tuck-in IMMCO in Q3 2021  
(IMMCO results not reflected in the financials results above)

Financial Results – Early signs of recovery



FY 2024 Financial Goals

20% 
Revenue 

CAGR
EBITDA  

10%

EPS 
Growth > 
Revenue 
Growth

ROIC > 12% Sustainable 
Cash Flow

Building Shareholder Value



Provides proprietary gas 
measurement and 

sampling technologies 
and the integration of 
process control and 
measuring/sampling 

systems

Provides engineering, 
design, construction, and 
maintenance services to 

the electric power 
transmission and 

distribution Industry

Provides engineering, 
design, construction and 
maintenance services to 

the utility scale solar 
industry 

Provides engineering, 
design, construction, and 
maintenance services to 

the broadband and wireless 
telecommunication 

industries

Orbital Energy Group’s Service Platforms



Platform Strategy

• Acquire a proven, well established privately held company, led by entrepreneurial leaders that has a 
strong track record of success and a clear strategic plan to grow profitably going forward.

• Acquire ‘tuck-in’ companies into the platform that will expand service offerings, customer base, or 
geographic footprint and leverage synergies.

• Focus on acquiring and growing businesses that bring a recurring, and predictable revenue over a multi-
year period, largely from master service agreements.



Platform Company Acquisition Criteria

Successful, 
Infrastructure

Centric 
Businesses

Positive EBITDA 
and margins that 

are better than the 
industry average

Revenue visibility

Good outlook for 
growth

Entrepreneurial 
leaders (founders) 
with demonstrated 

excellence in 
operations 

management

Deep customer 
relationships

Strong backlog

Growth 
constrained by 

their balance sheet

ESG as a core 
value 



Orbital Telecommunication Services – GTS
and IMMCO Acquisitions in 2021

- Established in 1990

- Full-service provider of 
broadband and wireless 
infrastructure services

- Majority Owner – not active 
in the business, did not want 
to invest into the business 
for longer term growth

Telecommunications Platform    
Acquired April 2021

Tuck-In Acquisitions Anticipate 
6-8 over next three years

- Acquired July 2021 and 
expands GTS’ engineering, 
design and drafting 
capabilities and customer 
base

- Future tuck-in’s will expand 
service capabilities, 
customer base and 
geographic reach.

OEG’s balance sheet and/or Immco 
synergies have yielded results

- 8,600 mile fiber build 
in Louisiana, North 
Carolina, Alabama

- 1,900 mile fiber build 
in Virginia

- 700 mile fiber build in 
Mississippi

- Distributed Antennae 
System Installation in 
ACC football stadium



Market Overview – Telecommunications

COVID-19 Accelerated Structural Trends Already Underway in the Telecommunications Industry
1. Grandview Research - Global Telecom Services Market Size & Share Report, 2020-2027
2. International Data Corporation (IDC) - Worldwide Private LTE/5G Infrastructure Forecast

2020 2027

$1.80 Trillion

$2.53 Trillion

Global Telecom Services Market Size 
(2020-2027)1

Market Drivers

5G Rollout

Rapid growth in mobile 
data traffic

Internet TV

2019 2024

$945 Million

Private LTE/5G Infrastructure Market Size 
(2019-2024)2



• Orbital Power Inc. was a start up operation in January 2020, with 
the intent to steadily build a presence in the electric distribution 
market under multi-year master service agreements with Investor-
Owned Utilities and Electric Cooperatives  

• Launched Eclipse Foundations in January 2021 to provide drilled 
pier foundation services primarily to the electric transmission 
industry

• Our priority is to acquire a well established, proven electric power 
transmission & distribution platform to expand our service 
capabilities, customer base, and geography, both organically and 
further by acquiring ‘tuck-in’ companies

• Over time, we want Orbital Power to account for 40-60% of 
consolidated revenues, providing the certainty of recurring 
revenues over a multi-year period in a very attractive market                 

Orbital Power Services 



Orbital Power Services Organic Growth 

Customer MSAs secured in 2020

Customer MSAs secured in 2021

Resource capacity 
will more than triple 
during 2021 and we 
expect this 
momentum to 
continue going 
forward.



Market Overview – Historical Electric Power 
Investor Owned Utility Capital Spending



Market Overview – Electric Power Grid        
Multi-Year Growth Drivers

Edison Electric Institute – Feb 2021



• Acquired in 2Q 2020, Orbital Solar Services is an 
engineering, procurement and construction (“EPC”) 
company with expertise in the utility-scale solar 
industry

• The solar industry experienced COVID driven delays in 
construction throughout most of 2020 and the first half 
of 2021

• However, recently, we were awarded 2 – 100MW+ 
projects for LightSource BP which will start later in 
2021

• We are evaluating over $1Billion in project 
opportunities and expect 2022 to be a rebound year

Orbital Solar Services 



Market Overview – Solar Energy

U.S. Utility PV Installations and Forecast, 2015-2025E1 • Renewable portfolio standards (RPS) 
programs, requiring electric utilities to 
gradually increase use of renewable 
energy, have already been adopted, 
or are being voluntarily followed, in 37 
U.S. states and 4 territories

• Solar accounted for 43% of all new 
U.S. electricity generating capacity 
added through Q3 20201

• Wood Mackenzie estimated 43% 
annual growth in 2020, with 19+ 
GWdc of installations1

• Utility PV pipeline currently totals 69 
GWdc1

• Forecasts for 2021-2025 put total 
solar installations above 107 GWdc1

1. Wood Mackenzie / SEIA 



Orbital Gas Systems 

 Operations in the U.K. and Houston

 Provides integrated engineering solutions and services to traditional natural 
gas and facilities markets as well as newer markets, such as mercury 
measurement, biomethane to grid, and cyber security

 Primary expertise is in gas measurement, sampling, odorization, and analysis

 Provides gas chromatograph operations and maintenance training for the gas  
industry

 Provides proprietary products to the industry

• The VE Sampling probe and systems accurately samples gas properties 
and trace elements in natural gas pipelines and facilities

• The GasPT or Gas Properties Transmitter is an online analyzer that instantly 
provides the physical properties of natural gas



Market Overview – Biogas & Biomethane

34

192

324

2018 2030 2040

Global Outlook for 
Biogas Consumption1* (Mtoe2)

2

111

198

2018 2030 2040

Global Outlook for 
Biomethane Consumption1* (Mtoe2)

1. IEA Outlook for biogas and biomethane: Prospects for organic growth, March 2020
2. Million tonnes of oil equivalent 
*    Projections based upon a Sustainable Development Scenario 



 Customer capital spending is at unprecedented levels in the markets we serve 
and the drivers supporting this spending will last for years to come….

• Telecommunications – A new technology era will transform how businesses 
operate – 5G rollout, cybersecurity, big data, artificial intelligence, etc.

• Electric Power – Aging infrastructure, grid security and redundancy, 
reconfiguration from fossil fuel generation to renewables, transition to intelligent 
grid, etc.

• Solar – Federal/state mandates to transition from fossil fuel generation to 
renewable generation

 Advancing our electric power and telecommunication platforms is our top 
priority

• ‘Non-commoditized’ services with strong margins and organic growth 
opportunities

• Recurring, predictable revenue streams
• Strong, multi-year market drivers

Orbital Energy Group – Our Top Priority... 
Electric Power & Telecom Multi-Year Recurring Revenues



Orbital Energy Group – Our top priority... Electric Power & Telecom

Orbital Energy Group – Phased Growth Strategy
Platform/Tuck-In

Phase 1 – Complete a platform acquisition in three of the infrastructure service platforms (Electric Power, 
Telecommunications, Renewables

• Telecommunications Phase 1 – Gibson Technical Services (“GTS”) acquisition Q2 2021
• Renewables Phase 1 – Orbital Solar Services acquisition Q2 2020
• Electric Power Phase 1 – Acquisition TBD

Phase 2 – Complete ‘tuck-in’ acquisitions to expand service offerings, customer base, and geographic reach 
• Telecommunications – GTS completed first tuck-in acquisition of IMMCO in Q3 2021

Phase 3 – Create new platforms when the opportunity is present
• New platforms should provide new geographies and customers outside of existing

Phase 4 – Complete ‘tuck-in’ acquisitions to new platforms 



Orbital – Forward Vision

Drive organic growth 

• Organically grow to capitalize 
on infrastructure, 5G, and 
solar

• Leverage synergies across 
companies

• Implement ESG Platform 
across organization

Complete new, 
targeted acquisitions

• Acquire and build out from 
platform companies with tuck-
in acquisitions to expand 
geographic footprint and 
service offerings

• Preference for recurring 
revenue

• Accretive to net earnings

Contribute to reducing 
the carbon footprint

• Leading EPC service provider 
building utility-scale solar projects

• Products/Services contributing to 
renewable natural gas programs and 
measurement of trace element 
contaminants

• Services geared towards hardening 
the existing power grid

Social Responsibility 

• Leadership role in placing 
people of color and 
underserved/ disadvantaged 
people into skilled jobs in a 
safe, supportive working 
environment 



Investment Highlights

Transform company to focus 100% on infrastructure services with a 
commitment to reduce our nation’s carbon footprint through our service 
offerings

Built-in organic growth engine - leveraging existing technologies and 
services to deploy a broader set of service offerings in the energy 
infrastructure market

Addressing attractive markets with favorable trends driving 
substantial infrastructure investments

Targeted acquisition strategy – successful, innovative companies in 
electric power T&D, telecommunications, solar and renewable gas 
infrastructure



LEADING THE PURSUIT OF ENERGY SERVICES

Investor Relations: 
David Hanover 
KCSA Strategic Communications
T: (212) 896-1220
investors@orbitalenergygroup.com 
www.orbitalenergygroup.com

http://www.orbitalenergygroup.com/
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