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Disclaimer

This presentation contains certain forward-looking statements that reflect the current views and/or expectations of Grupo Supervielle and its management with respect to its performance,
business and future events. We use words such as "believe,” “anticipate,” “plan,” “expect,” “intend,” "target,” “estimate,” “project,” “predict,” "forecast,” “guideline,” “seek,” “future,” “should"”
and other similar expressions to identify forward-looking statements, but they are not the only way we identify such statements. Such statements are subject to a number of risks, uncertainties
and assumptions. We caution you that a number of important factors could cause actual results to differ materially from the plans, objectives, expectations, estimates and intentions expressed
in this release. Actual results, performance or events may differ materially from those in such statements due to, without limitation, (i) changes in general economic, financial, business,
political, legal, social or other conditions in Argentina or elsewhere in Latin America or changes in either developed or emerging markets, (ii) changes in regional, national and international
business and economic conditions, including inflation, (iii) changes in interest rates and the cost of deposits, which may, among other things, affect margins, (iv) unanticipated increases in
financing or other costs or the inability to obtain additional debt or equity financing on attractive terms, which may limit our ability to fund existing operations and to finance new activities,
(v) changes in government regulation, including tax and banking regulations, (vi) changes in the policies of Argentine authorities, (vii) adverse legal or regulatory disputes or proceedings, (viii)
competition in banking and financial services, (ix) changes in the financial condition, creditworthiness or solvency of the customers, debtors or counterparties of Grupo Supervielle, (x) increase
in the allowances for loan losses, (xi) technological changes or an inability to implement new technologies, (xii) changes in consumer spending and saving habits, (xiii) the ability to implement
our business strategy and (xiv) fluctuations in the exchange rate of the Peso. The matters discussed herein may also be affected by risks and uncertainties described from time to time in Grupo
Supervielle's filings with the U.S. Securities and Exchange Commission (SEC) and Comision Nacional de Valores (CNV). Readers are cautioned not to place undue reliance on forward-looking
statements, which speak only as the date of this document. Grupo Supervielle is under no obligation and expressly disclaims any intention or obligation to update or revise any forward-looking
statements, whether as a result of new information, future events or otherwise.

Unless otherwise indicated, all financial information of our company included in this presentation is stated in terms of the measuring unit current at the end of the reporting period.
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Looking Ahead: Strengthening Macroeconomic Anchors Support SSBESV.E{G

the Recovery Path

Approvalleyde i onsthened FX
Successful tax Bases and ongoing Reserves supported by

amnesty  deregulation
> IMF agreement and
+US$20 billion  across economy muItiIgteraI banks
deposits + (including Central

2025 Bank's)

Addressed Argentina's T AT
commercial foreign debt g! D
and addressing retained @

dividends /|JI|
|

ACHIEVEMENTS
TO-DATE

¢ Mid term elections
* Public support still
around 48%

CHALLENGES
AHEAD

* Sustainability in
0Oo el
AN economic recovetry.

Government reached + Peso Deposits

fiscal surplus of
+0.3% in 2024 and

S @N
+0.3% in Jan-May il

2025

Lifting of FX
restrictions largely
addressed, final
steps remain

Inflation decelerating
despite new Fx regime
2025 expected: 29%

(Market expectation survey
as of June 25)

©)




2024 was the first year of growth since 2017 SSBESV.E{E

TOTAL Financial System Loans Evolution Private Banks Loans Evolution
(in real terms) (in real terms)

Source: BCRA
Source: BCRA

96,2%
92,1%

18,6%

-3,2% ' -7,8%

-6,1%

- +10,8% -14,3% ,
0.8% -14,1%  -18,6% 21,7% -17,0%
2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 1025 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 1Q25
=O-Financial System =O—Private Banks

* 1Q25: Estimated figures 6



| The Argentine banking business has the potential for multiple years of growth SSBESV.E{G

Under-developed Banking System
Loans / GDP

Source Morgan Stanley based on public information and company estimates

Credit penetration across the
region

Source Morgan Stanley based on public information and company estimates

lss ] |5 ) 4] 372 | 32] 10.5
29%
0 v %
| 12% §1% 6%
—>/0— | /70 | 0,3%

| 600 |
Chile Brazil Colombia Mexico Peru Argentina 55%
®m Commercial ® Consumer Mortgages 42% 44%
33% 37%
32%

Deposits / GDP 33%

259

ource Morgan Stanley based on public information and company estimates

0,
67% 12%—/_% 1%

52%
42% SO R LD >0 L @9 O D P
34% . N S e R e R S S SIS SR S
19%
—o— Argentina =@=Brazil =—e=Mexico —e=Colombia Chile =e=Peru
- 7

Chile Brazil Colombia Peru Mexico Argentina
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| WHO WE ARE S

SUPERVIELLE

We are a CUSTOMER CENTRIC Fiauncial services platform with high growth potential in the normalizing
macroeconomic scenario

Building a service ECOSYSTEM
Strong BRANDING

* Building our ecosystem integrating our service offerings and adding partnerships,

SUPY - Household name and the oldest private franchise in the country. enhancing CX.

LISTED *  The seventh largest Argentine private bank in terms of loans
NYSE +  Grupo Supervielle listed in NYSE and BYMA since 2016

CULTURAL & DIGITAL
Transformation

Placing the customer at the center of all we do
Implemented a deep cultural and digital transformation
across our company

Adopted agile, product oriented, working methodologies
Leveraging digital marketing and Al capabilities, as well as
cloud services.

* Driving synergies among our different verticals and subsidiaries, increasing customer
loyalty and pursuing cross selling initiatives.

STRONG track record
& solid capital base

In addition to organic growth, we have significantly increased our

business through acquisitions expanding 20 times our loan market
share since 2002.

GRUPO "
SUPERVIELLE

Strong liquidity and capital base support our growth initiatives.

CUSTOMER SERVICE
MODEL Evolution

Developing modern technological architecture, evolving our bank
branch model and adding API capabilities to connect to third parties
and prepare for open banking.

Improving the customer NPS and driving efficiency.

Including Whatsapp with Gen Al

Operating ina HEALTHY and
UNDERPENETRATED FINANCIAL SYSTEM

The Argentine market is one of the least penetrated financial systems in
Latin America.

Growth opportunities, as the country is resuming growth.

Well positioned and constantly evolving to capture these growth
opportunities given our focus on a differentiated customer experience.



| Building an Ecosystem Focused on our Customers' Everyday R
Banking and Financial Needs

\P:g"sEgTs @ INSURANCE
' |
d a Monthly supervieLle 422 k
active payers 2.1% 125k x2 S Insurance policies
Sh U YoY ) P 2,262
MOBILITY (MAPSs) are SErs o SUPERVIEIﬁE ’
IKAVAK ) QR 1.9% 5.2 A4x socroeseanes @0/ 1) HOUSING invertir  AuC [ar$ Bn]
M SUPERVIELLE Payments  Share mm YoY {23securo ~ Market Share * 6% market share APls Bank onins
mila * First Private Bank to integration 1-6M 258'( 1.5M
Car loans origination 1 4 . [aunch new 2024 ﬁgﬁggtemem Total ~ Monthly ~ Monthly
18% #2 |§:‘ 34K Corporate OO . Retail mortgages —) ) accounts active users transactions
Market share Rankin m Clients ~ "\ Million Customers Aelh Dl . Argentina
. Ahorro Plus @ Inversiones
+ USA
) SAVINGS & & ,

E TIENDA o SUPERVIELLE INVESTMENTS r_/ oL Empresas Retagg,gtlo(mers o Financial
°° . »- ' literac
SUPERVIELLE |@ mercado 03}0 Virtual HUB @ WhatsApp SUPERVIELLE P 1.724 '

fore Branches o Personal Finance Tl
) Management ‘Sy 39K T 274K 7-5K
0-Q Dp L e DOI h customers Transactions
LEASING FINANCIAL SERVICES SUPER‘LI;ELLE O DZ;; MEP | t t (as of Decemberr)
)’ Market o $1,294 Bn . Time deposits nves me.n S @
13.7% SUPERVIELLE A~ Loans?  share? AUM-ECI « Securities as a Service .
Market share 4.0 Play Store 000 9° 2.9% 2.0% 20° ° Mutual cripto
Dec 24 4.6 App Store ﬁ: 11° 2.7% Retail Share of 57 Funds
‘;‘T—éag?\ﬁ Sesie 2 customers 2.6%  Share

. Corporate Clients . Retail customers Corporate + Retail customers 1. Last twelve months as of June 24 10
10 2. Company estimates and Central Bank information as of Dec 2024.
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Our Subsidiaries

SUPERVIELLE

“Banco Supervielle S.A."

99.9%

97.1%

100%

M 100%

mila

96.8% 100%
A

SOFITALS.A.U.F. el.

y- »- »-
SUPERVIELLE SUPERVIELLE SUPERVIELLE

SEGUROS BROKER DE SEGUROS

ASSET
MANAGEMENT

95.0% 100% 95.0% 100% 95.2% 100%

GRUPO )’ ] Direct Partic‘jipation -
SU PE RVI E LLE . Direct + Indirect Participation

#

100% 100% 0% 100% 0% 100% 100%
100%
) N Agente /
SUPERVIELLE @ mvertlronhn%o% de Valores

AGENTE DE NEGOCIACION \

99.995%

GRUPO )’
SUPERVIELLE
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Looking Ahead: 2025 & Beyond SSEESWE{G

N Strategic E% Capital Allocation Strategy Driving
nlo[] Growth Priorities £=—~ Balance Sheet Growth
» Building competitive value propositions * Pent-up demand supports strategic initiatives

 Strong focus on funding and payroll plans to drive strong loan growth

to become the primary bank for our
customers

* Room to drive further leverage

* Mix shift to retail (50-60% of total loans from
* Reinforcing leadership in pensioner 48% at year-end)

banking

* Sustained focus on dynamic industries &
value chains to drive long-term growth

S ' ' d .
IOL's Increasing
Contribution
* Argentina's leading retail digital brokerage
platform

@0 Differentiated Model
Driving Higher Profitability

* Industry leading NIMs (Net Interest Margins)

» Stronger ROE, enabling sustainable
* To play a larger role in driving overall capital generation

profitability

12
12



Strategic Focus: Profitable Growth via Targeted Segments and SSBESV.E{G

Products

Prioritization of Segments/Products: PI"IOI’ItIZIng Targeted
Industry - Client Clusters wy i i
y 304 Customer-Centric Corporates
N\ & Tech Enabled ‘ (Segments/ Products/ Industry).
E.g. Oil & Gas, Mining

_/_ Fast, Disruptive A _ _
@ Nt SR\ oves < @ Mendoza: Leadership
03:0 Cluster-Based Public Sector Banking
: < o)

Customer Strategy 3 (Selective expansion
complementing Corporate focus)

(Payroll / Senior Citizens)

mminGgr\‘ij ':ht;:ﬁ o @ Strategic O Cross-Selling
: Partnerships 1.0 IOL Customers

Leading Bank in :
Mendoza Wine Region

Aggressive growthin o .
the Oil & Gas value chain
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Building Momentum: IOL's 1Q25 Digital Brokerage Milestones SO PERVIELLE

Average MAUs [#]

With 331K record
+00
290k, +9% high [July 2024]

Total Accounts [#]

[+49%]
Mar 25 Growth y/y 1.6M

1Q25  [YoY]
Reviews and App Rating @ Inversiones DARTs
[+179K] Total Customers % . g g’ 5K [-2%]
reviews 603K verage] y/y
Q1-2025
IOL Asset Management AUC

1.7B  Assets managed
[Usg¢] | bylOLasof Mar 25

C,

Ar$ 3.8 Bn 70% ARS$ 16 Bn US$8.6 Mn

Net income Revenue growth Cashflow generation
+128% YoV e +23% oY in 1025

Céﬁ( Investment 139 Mn

Fund: Délar | [AuM, US$ today]
OnUS$ Fun‘iAhorro Plus

14



|OL's 2025 Outlook: Stable Macro Fueling Capital Markets Driving SSBESV.E{G
Higher Volumes and Broader Participation

oy

20 Retail Segment I~ofd] SMBs & WM Segment

» Growth in SMBs: 24-hour account opening
+ 24/7 liquidity solutions

One-stop shop for investments

Access to international investments &
crypto » Expansion in Wealth Management: Tailored
products for HNW!I + physical presence in

Offering traditional banking products via ey strategic locations

partnership (USD fixed-time deposits,
FX transactions)

Other Business Lines

» laaS: Providing services to Banco Supervielle

* |OL Asset Management: Launch new mutual
funds. Targeted funds

» Capital Markets: Stronger private debt

placements 15
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1Q25 Results

SUPV Earnings conference call presentation
May 28, 2025
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YY)
Loan Market Share @
Gains & Mix

1Q25 Highlights: Navigated a Transitional Macro Environment;

GRUPO )’
SUPERVIELLE

Maintain Confidence in Our Core Strengths to Drive Growth

GRUPO )’
| SUPERVIELLE |

Solid Asset Quality
& Capital Ratios

* NPL ratio of 2%, consistent with credit
normalization after strong retail loan
growth and within expected levels.

* Loan book +3% QoQ; +104% YoY. Retail
Loans up 13%.

* Gained +40 bps YoY in share

* Higher margin retail loans increased to
52%, from 48% of total loans in 4Q24

* Coverage ratio of 153%

* CET 1ratio at 15.3%, well-positioned for
further growth

Deposit Growth

* Total deposit base +8% QoQ
* AR$ deposits +12% QoQ

* US$ deposits at record levels up 1770%
YoY above industry growth gaining +100
bps in share and 30 bps QoQ

Client net financial income up 17% QoQ.

Cost reduction of 12% QoQ and 17% YoY
cost reduction

ROE of 4% in real terms, and Net Income
at Ps.8 Bn

v

2025 Environment

Temporary macro headwinds impacted
1Q25 loan demand

* Precautionary behavior ahead of IMF milestone agreement
* Heightened FX volatility and devaluation expectations
* Limited peso liquidity across the system

Structural macro and political conditions

remain supportive

e Fiscal surplus of +0.3% in 2024 and +0.22% in Jan-Apr 2025
* Positive early signals ahead of provincial legislative elections
* FX restrictions largely lifted; final steps remain

* IMF agreement and aligned multilateral banks

* Inflation continued to decelerate

* Strengthened FX reserves

17



1Q25 Highlights: Scaling Innovation to Deepen Customer

Engagement and Accelerate Growth

20:05%

)~ Hola, Gasti
@ "= TIENDA
I el I SUPERVIELLE | QYE) freccado @ WhatsApp
. . Integrated Gen
Innovative First Bank to Have An Al-gpowered
Remunerated Official Online Store

interactions via

Hosted On Mercado

Libre WhatsApp

18
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1Q25 strategic initiatives

@ invertironline

transactions
powered by IOL

through the
Bank's app.

18



Loan Book Up 3% QoQ and 104% YoY; - Strategic Loan Mix Shift N
Toward Higher-Yielding Retail Segments POPERVIERE

01 > Assets Evolution [AR$. Bn) 02 [TW?]E?I Loan Breakdown

+34.0%
+9.1% 100% 100% 100%
4,003 4,919 5,365
Net Loans:
45% of total
+104% YoY

1.172

2.392

Public Sector®;

26% of total
1388

. Property, Plant &

Equipment
Cash & due from Banks

1Q24 4Q24 1Q25
Other & Intangible .

Commercial Retail

1Q24 4Q24 1Q25

g US$ MM LOANS f

1) Figures do not include Government Securities in Guarantee. See Earnings Report for more details.
. 2) Commercial loan portfolio does not include off balance guarantees granted to customers.

e Retail loans +13% QoQ & 196% YoY
o Personal loans +32% QoQ &
307YoY
e Commercial loans -4% QoQ & 58%
YoY

19



Retail Momentum, Particularly Car Loans, Drives Growth while N
Commercial Loans Soften Sequentially SUPERVIELLE

01 2 Retail Loans: 52% of total 02 > Commercial Loans: 48% of total
p In AR$ Bn.
R

etail
Portfolio
2% of total

In AR$ Bn.

QoQ ' YoY
405 C i
29% | 307% ommercia
° ° Portfolio QoQ ' YoY
48% of tota

301 5% 1M7%

=R0, 0,
1% | 119% o | 2k
12% 498%
g5 334 14% 204%
133
100 189 40% -38%

17

84 Z 6% 122%
—® /9

186 207

110 49 63
36g————8— :

38

mar 24 jun 24 sep 24 dec 24 mar 25 mar 24 jun 24 sep 24 dec 24 mar 25

@ Creditcards @ Mortgage UVA Loans @ Personal loans @ Car loans Other @ Promissory notes @ Foreign trade loans Other
@ Overdraft ® Leasing
20

20



NPL Ratio at 2.0% Reflects Credit Origination Normalization and Loan Mix g{jggg\,m{ﬁ
Shift; Remains Below Historical Levels and in-Line with Industry Benchmark

Loan Loss

s¢ s NPL & Coverage
[NPLY ’ Ratio [%]

I]?ﬁ%' Provisions [%]

B | 0an Loss Provisions,
Net [in AR$ million]

263,7% e
‘ . ‘ =0—Cost of risk [%]
169,2%
‘ 152‘7% =)= Cost of risk, net [%]
e m=m B3
2,0% * Delinquency levels
m NPL 1(27 % 1025 remain within
O Coverage ratio expected 13.084
D Z 2025 s o A o
embedded in
Mar Rise el product pricing, as @[
Corporate we continue +81%}—
= 0.2% 0.9% 1.3%
ﬁeﬁm & SMES ° ’ ° refining origination +156%]—
d collection Loan Loss Provisi
000 : 0 0 0 an oan Loss Provisions
AR Masl 2.9% 1.8% 2.8% strategies. [AR$ Bn.]
(@) Torar e e [20%T
Note: NPL ratio includes off balance sheet guarantees granted to customers. 1 LLP, net: Includes loan loss provisions net of 21

21 recovered charged-off loans and reversed allowances



| Focused Growth in Payroll Lending and in Strong Potential SSBESV.E{G

Commercial Segments

Loans to payroll and pension clients/ total . . '

loans to individuals Collateralized commercial loan portfolio 27%
Personal loans granted to payroll i ' )

88% g pay CoIIaterallzed.non performerg 759%
customers commercial loan portfolio

Credit cards volumes - Payroll Customers . Well diversified & atomized 8% ’
industry exposure [top 10 debtors]
Collateralized retail loan portfolio to open

market customers (mainly car loans)
COMMERCIAL PORTFOLIO

OOOO®

RETAIL PORTFOLIO

22



Client Net Financial Income Up 17% QoQ with NIM at 21%; Market Volatility S

Weighed on Investment Portfolio SUPERVIELLE
> Net Financial . NIM breakdown
Income [AR$ Mill.]
-62.4% 'S
-12.4%
Var % 33,
NFl 465,937 200,235 175,423 4N , , 213
- 17,5
166 | -861% 1Q24 4Q24 1Q25

Loan Portfolio ==e==Investment Portfolio

: 24.8 19.2
356.637 #172% +1507% M o D) e [ 192

92.993 49.686

109.300 107.242 125.737
1Q24 4Q24 1Q25
Client Net Financial Income ® Market related NFI
' Cost of funds [%] '

1Q24 2Q24 3Q24 4Q24 1Q25
—e&— ARY interest earned / AR$ Interest earning Assets
En —&— AR$ interest paid / AR$ Liabilities 23

23 L Leverage (Assets to Equity) ——M — —&—Spread



| 2025 Perspectives: Delivering Growth and Long-Term Value Creationgsgggm{ﬁ

* Loans expected to grow between 50-60% in real terms
contingent on monetary policy & regulation

* Retail loans regaining share of total loans

12,0%
0,1%

1,3%

*LDR to continue improving
Deposits * Evolution of Peso deposits contingent on monetary policy

* Additional share gains in US$ deposits

Asset
(O]TF1114Y

* NPL ratio starting to converge to levels according to higher

2,0% lending activity and increased weight of retail versus corporate

E 2.2-2.5% i * Anticipate net COR to range between 4.0%-4.5% also on higher
i ' share of retail

* NIM expected to decline following further deceleration in

=== ! inflation, increase in leverage and mix-shift towards dollar
24,9% 19,2% E 18-20% E loans & deposits

Macro assumptions as of May 2025 (Central Bank Market Expectations Survey): Inflation of 32%, Fx eop at 1,322 and GDP of 5.1% in 2025.

NPL Ratio 'E

24



2025 Perspectives: Delivering While Strengthening the gng(R)VIE{E
Foundation for Long-Term Value Creation

* Bank net fees expected to grow on higher income

and lower expenses

29% Growth in real
terms

mmm——————— ' * Insurance performance improving on higher customer penetration

* Asset Management fees anticipated to follow growth in AUMs

0, ]
0,0% L_+10%_ ! * Brokerage fees to perform leveraging on new business lines to offset Fx

transactions impact

oo
1 |
Operating — E * Expenses to continue declining in real terms, reflecting efficiencies in
Expenses ‘I =3 -17% Cecmmcna- .

headcount and other expenses driving higher operating leverage

L * ROAE expected to improve gradually QoQ, as the loan portfolio and leverage
increases, together with higher and costs reductions and fee income growth

3,5%

jm-------- ' * RWA increasing following loan growth and regulatory changes in 1Q25

Capital f\
ety (36

Macro assumptions as of May 2025 (Central Bank Market Expectations Survey): Inflation of 32%, Fx eop at 1,322 and GDP of 5.1% in 2025.
* Net Fee Income excluding Income from Insurance activities

25
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KEY MESSAGE

4Q24 Net
Income

Execution of the
Company's
focus on loan
growth

+18.495

Client Net
Financial
Income

+17.2%

Lower yields on
government securities
amid uncertainty prior
to the agreement
reached with the IMF
in April

Market related
Net Financial
Income

-46.6%

Operating
efficiency
improved, with
expenses declining
in real terms

+17.361

Personnel,

Admin and D&A

Expenes

1Q25 EARNINGS

Impact from Banking fees up 3.4%, . | | ps rise

sightly higher above-inflation reflecting retail
inflation on repricing, while loan mix shift and
higher net brokerage fees prior quarter

i [0) o o
monetary assets  declined 5.2% provision releases

|

Inflation Net Fee Income LLP, net

adjustment

+10.5% -80.9%

4Q24 impacted by

valuation of real
estate to market
value

+13,856

Other Losses,

Net

-37.9%

1Q25 Net Income at AR$7.9 billion with ROAE at 3.5%. Navigated a Transitional
Macro Environment; Maintain Confidence in Our Core Strengths to Drive

Growth

Higher taxable
income. 4Q24
recorded a gain
from the use of
tax-loss
carryforwards.

A

Income Tax

+8.553

1Q25 Net
Income

GRUPO )’
SUPERVIELLE

27



Gradual shift towards private-sector loans, from Treasury Notes. LDR SSBESV.E{G

and Leverage still below historical levels.

Shift from Investment to Loan portfolio
— <> @ [% of Assets]

Investment portfolio Loans
-24p.p. +22p.p.
50% 45% rons . 48% .
36%
i ailill
Dec 23Mar 24 Jun 24 Sep 24Dec 24Mar 25 Dec 23Mar 24 Jun 24 Sep 24 Dec 24Mar 25

32.2% [l 43.6% | 59.5% | 58.3% [ 69.7% W 66.5%
| [ Loans to J |

Deposits

OO0OOODDODD ,

L Leverage (Assets to Equity) —




Atomized and Diversified Loan Portfolio within Company Portfolio .., »

Limits SUPERVIELLE
Loans breakdown by industry
[%]
1Q25 4Q24 1Q24

Business Sector Share Share Share
Families and individuals 479% 42.3% 30.6%
Agribusiness 7.7% 9.4% 9.8%
Food & Beverages 57% 6.1% 71%
Utilities 3.6% 4.3% 7.4%
Transport 3.0% 2.6% 1.8%
IT & Communications 2.8% 2.6% 2.9%
Machinery & Equipment 2.4% 2.0% 2.3%
Wine 2.3% 2.9% 3.8% . o
Oil, Gas & Mining 2.3% 4.4% 27% Diversified industry
Construction & Public Works 2.2% 21% 3.6% h . .
Chemicals and plastics 20% 229 21% Well Diversified Industry exposure
Textile 1.9% 1.9% 2.4% Atomized loan portfolio (top 10
Financial Services 1.8% 2.8% 31% debtors represent 8%)
Automobile 1.6% 1.5% 2.8%
Steel 1.4% 1.2% 1.4%
Home appliance 1.3% 1.2% 2.9%
Pharmaceutical 1.3% 1.3% 21%
Others 9.1% 9.2% 1.2%

Other includes more than 20 sectors with less than 1% share each

Loan balance includes off balance sheet guarantees granted to customers

29



| Robust deposit growth of 8% outpaces industry, supported by strong private GrRUPO WP
sector inflows SUPERVIELLE

Deposits Evolution .
[ARS Bn.] L T ] G ———

+34.0% AR$ Deposits (Bn.) US$ Deposits (MM)
+7.7% +19.7% +170%
2,768 3,445 3,710 +12.0% +0.1%
2823 824 825
2.521
2.359
O/O/O 306
1Q24 4Q24 1Q25 1Q24 4Q24 1Q25

VA © 100 bps YoY Market share
e8 gains in USS Deposits

| 69,7%

66,5%

—0

43,6%
1Q24 4Q24 1Q25
B FX Deposits ® AR Deposits

1Q24 4Q24 1Q25 30



Total Funding +11% YoY, driven by deposits and growing contribution from y
GRUPO

| corporate notes reaching 5% of total funding SUPERVIELLE
Funding ARS$ Deposits Breakdown
%
e
+34.1% +19.7%
+10.5% +12.0%
3,657 4,437 4,903 2,359 2,521 2,823

Wholesale
Funding

Total Deposits

Time Deposits
Individuals and
Companies

Attributable Savings Accounts

Shareholders' Equity Checking Accounts
Medium Term Notes Public & Financial sectors
Other
1Q24 1Q24
Us$
deposits

( +170.1% | i



| Expenses contracted 17% YoY and 12% QoQ, resulting in efficiency SSBESV.E{E

ratio at 60% in 1Q25 vs 64% in 4Q24

Net Revenues, Expenses &
Efficiency Ratio [AR$ Mill.]

EFFICIENCY [%]

NET REVENUES' EXPENSES?
438.526 - 1Q25 1Q25
221.018 207.477
148.070 140.962 123.601 -
Q.Q -6.1% Q.Q -12.3%
4Q24 1Q25
Expenses m Net Revenues
ﬁ 2 Yov* -52.7% YoY -16.5%
-0.4% QoQ
Employees U U
-6.0% YoY
Employees

1. Net Revenues: Net Financial Income + Net Service Fee Income + Other net operating income (losses)

2. Expenses: Personnel + Administrative Expenses + D&A 32

32



| Fee income gaining traction with Net Service Fee Income +29% SSBESV.E{E

YoY: Insurance +47% YoY

Fee Income breakdown Net Service Fee Income ex
insurance [AR$ Mill.]

2,0% 0,7% 0,0%

Non financial services +29.5%
+0.09
Asset Management 10,0% - | 0.0%
Other bank fees
IOL 1Q24 4Q24 1Q25
Credit Cards Income From Insurance

Activities [AR$ Mill.]

+46.8%
. -0.6%
Deposit accounts
1Q24 4Q24 1Q25

1Q24 4Q24 1Q25
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1Q25 Net Income at AR$7.9 billion with ROAE at 3.5%. Navigated a Transitional Macro GRUPO ),

| Environment; Maintain Confidence in Our Core Strengths to Drive Growth SUPERVIELLE
Profit Before Income Tax Attributable Net Income
[AR$ Mill.]
72.460
22454 10.395 S 7.938
77595 -53.344 -37.894 -41.872
-165.131
112.892 40.623 12.560 24.574 10.185
1Q24 2Q24 3Q24 4Q24 1Q25
1Q24 2Q24 3Q24 4Q24 1Q25 Result from net monetary position e Attributable Net Income

ROAE ROAA
[%] [%]
74

3,5

4,8 1,0
1Q24 2Q24 3Q24 4Q24 1Q25 1Q24 2Q24 3Q24 4Q24 1Q25
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| 2025 Performance - Capitalization with CET 1 Ratio at 15.3%
supports loan expansion.

' RWA growth above inflation ~ ; AR$30 billion
TIER1 Profit New capital requirements on ?rllg;;recrj;?jutcat;ons dividend paid &
KEY MESSAGE capitalization Operational Risk: 1.4%. Non.- AR$11 billion
recurring buyback share
-1,6%
— 1.6%
I
25,2%
Mar 24 Bank, Net Result RWA Deductions Dividends & Buybacks
24.8%

. As Reported in 4Q23

GRUPO "
SUPERVIELLE

Mar 25
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| 2025 Performance - Capitalization with CET 1 Ratio at 15.3%
supports loan expansion.

TIER1
KEY MESSAGE

16,1%

Dec 24

36

* Profit
capitalization

+0.6

Bank, Net Result

- New capital
requirements on
Operational Risk:
1.4%. Non.- recurring

-1.5

RWA

* Higher

deductions on
ECL and
deferred tax

+0.1

Deductions

GRUPO ”
SUPERVIELLE

Mar 25
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Income Statement & Balance Sheet

In millions of Ps. stated in terms of the measuring unit current at the end of the reporting period

GRUPO )’
SUPERVIELLE

1Q25 4Q24 3Q24 2Q24 1Q24 QoQ YoY
Net Interest Income 148.370 155.865 161.489 219.728 332.799 -4,8%  -55,4%
NIFFI & Exchange Rate Differences 27.053 44.370 27.258 47.548 133138 -39,0% -79,7%
Net Financial Income 175.423 200.235 188.747 267.276 465937 -12,4% -62,4%
Inflation Adjustment -41.872 -37.894 -53.344 -77.525 -165.131 10,5% -74,6%
Net Service Fee Income1) 45.457 45.472 48.059 37.606 35.107 0,0%  295%
Income from Insurance activities 8.459 8.515 6.806 6.052 5.764 -0,6% 46,8%
Loan Loss Provisions -31.820 -17.589 -12.069 -15.366 -12.433 80,9% 155,9%
Personnel & Administrative Expenses -109.330 -126.213 -124.684 -122.715 13414 -13,4%  -18,5%
Profit before income tax 10.185 24.574 12.560 40.623 112.892 -58,6%  -91,0%
Attributable Net income 7.938 30.599 10.395 22.454 72460  -741% -89,0%
Comprehensive income 6.183 28.892 11.994 19.809 63132 -786% -90,2%
1Q25 4Q24 3Q24 2Q24 1Q24 QoQ  YoY
Total Assets 5.365.339 4.918.983 4.676.180 4.383.126 4.002.903 91% 34,0%
Average Assets 5.009.776 4.731.483 4.325.487 3.885.391 3.942.270 5,9% 271%
Bal Total Loans & Leasing, net of allowances 2.391.700 2.347.437 1.839.086 1.601.681 1.172.237 1,9% 104,0%
a‘alils Total Loans & Leasing 2.466.562 2.400.666 1.882.929 1.641.524 1.207.832 2,7% 104,2%
sheet Loans and financing & off balance guarantees 2.602.423 2.591.545 2.050.208 1.781.735 1385213  0,4% 87,9%
Total Deposits 3.709.664 3.445.399 3.227.127 2.757.020 2767509  77% 34,0%
Attributable Shareholders’ Equity 899.279 893.097 864.204 853.073 873527 0,7% 2,9%
Average Attributable Shareholders’ Equity 900.645 883.614 863.139 860.234 856.226 1,9% 5,2%

1) Excluding income from insurance activities

37



Key Indicators

rofitability

& efficiency

1Q25 4Q24 3Q24 2Q24 1Q24
ROAE 3,5% 13,9% 4,8% 10,4% 33,9%
ROAA 0,6% 2,6% 1,0% 2,3% 7,4%
Net Interest Margin (NIM) 19,2% 24.9% 24, 7% 36,3% 61,8%
Net Fee Income Ratio 23,5% 21,2% 22,5% 14,0% 8,1%
Cost / Assets 9,9% 11,9% 12,9% 141% 15,0%
Efficiency Ratio 59,6% 63,8% 64,1% 50,6% 33,8%
1Q25 4Q24 3Q24 2Q24 1Q24
Total Loans to Total Deposits 66,5% 69,7% 58,3% 59,5% 43,6%
ARS$ Loans to AR$ Deposits 751% 79,3% 721% 62,6% 46,1%
US$ Loans to US$ Deposits 39,2% 43,5% 23,5% 43,6% 29,3%
Liquidit Liquidity Coverage Ratio (LCR) 115,3% 1071% 139,3% 104,0% 109,9%
& capit Total Equity / Total Assets 16,8% 18,2% 18,4% 19,4% 21,8%
Capital / Risk weighted assets 15,3% 16,1% 19,2% 21,3% 25,2%
CET1 Capital / Risk weighted assets 15,3% 16,1% 19,2% 21,3% 25,2%
Risk Weighted Assets / Total Assets 81,2% 80,8% 73,5% 71,0% 61,0%
1Q25 4Q24 3Q24 2Q24 1Q24
NPL Ratio 2,0% 1,3% 0,8% 0,8% 11%
Allowances as a % of Total Loans 3,0% 21% 2,4% 2,4% 2,8%
Coverage Ratio | 152,7% 169,2% 281,7% 302,9% 263,7%
Cost of Risk 50% 2,5% 2, 7% 3,8% 41%
Cost of Risk, net | 4,8% 2,2% 2,4% 3,6% 3,8%

GRUPO )’
SUPERVIELLE
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Key Indicators

Retail Price Index (%) - QoQ
Retail Price Index (%) - YoY
UVA (var)

Pesos/US$ Exchange Rate
Badlar Interest Rate (eop)
Badlar Interest Rate (avg)
Monetary Policy Rate (eop)
Monetary Policy Rate (avg)

Opera
dat

1Q25 4Q24 3Q24 2Q24 1Q24

8,5% 8,0% 12,1% 18,6% 51,6%

55,9% 1M7,.8% 209,0% 271,5% 287,9%

7,2% 10,2% 13,2% 32,6% 69,6%

1.073,88 1.032,50 970,92 oNn,75 857,42

30,2% 31,9% 39,8% 36,1% 70,9%

29,9% 36,7% 38,4% 44.1% 101,6%

29,0% 32,0% 40,0% 40,0% 80,0%

30,1% 36,1% 40,0% 51,9% 96,0%

1Q25 4Q24 3Q24 2Q24 1Q24

Bank- Active Customers (in million) 1,38 1,44 1,39 1,40 1,44
IOL-Active Customers (in million) 0,60 0,57 0,58 0,51 0,49
Bank Branches 130 130 131 136 136
Bank Employees 3.012 3.024 3.099 3.154 3.197
Other Subsidiaries Employees 430 432 443 448 463

GRUPO "
SUPERVIELLE
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| Financial Sector Loans Accelerating Since 2Q24

Loans to Private Sector

[AR$ Bill. in Nominal terms]

+205.9%
(+31.5%) (+18.8%) (+6.0% ] (+57%)
(+36.8%)
(+42.3%)
29.017 41.297 56.482 74.250 88.774 94.116 99.468
1Q24 2Q24 3Q24 4Q24 1Q25 Apr 25 May 25

ARS$ Loans
[in AR$ Bn. in Original Currency]

+223.3%

5.4%)
snod | 630399 [s3%)  [+e2%) [+
(ra4.6% (r44.99 ok

19.700 28.492 41.298 53.815 63.683 67.626 71.294 4,9 6,4
1Q24 2Q24 3Q24 4Q24 1Q25 Apr 25 May 25 1Q24 2Q24

Source: BCRA (..% )QoQ or MoM variation Source: BCRA

INFLATION
1Q25 8.5%

YoY 55.9%

Apr25 2.8%

YoY 47.3%
N

(+43.99% (+32.6%)

10,8 14,4
4Q24 1Q25

(.% )QoQ or MoM variation

GRUPO "
SUPERVIELLE

UiS Loans

+192.0%

(+9.0%)

14,4 15,7
Apr 25 May 25
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Financial Sector AR$ Deposits Expanding Below Loan Growth; US$ Deposits .
Down QoQ After Strong Growth in Previous Quarters

SUPERVIELLE

Private Sector Deposits
[AR$ Bill. in Nominal terms]
l % \
+95.4% @@

INFLATION
1Q25 8.5%

YoY 55.9%

(+221%)  (+301%) (+16.4%) (+5.6%) (+1.6% ) (+3.4%]) Apr 25 2.8%
59.993 73.271 95.354 111.010 117.206 119.127 123.215 YoY 47.3%
1Q24 2Q24 3Q24 4Q24 1Q25 Apr 25 May 25 —
ARS$ Deposits i
[in AR$ Bn. in Original Currency]
+88.4% +73.5%
(+253%)  [+13.8%) (21)  (+92%)  (20%])  (+4.2%) : i (+75.9% (+0.2%)  [-68%)  [(+29%) (+0.7%)
+5.6% :
45.496 56.988 64.855 78.516 85.709 84.019 87.518 169 179 314 315 203 302 30.4
1Q24 2Q24 3Q24 4Q24 1Q25 Apr 25 May 25 1Q24 2Q24 3Q24 4Q24 1Q25 Apr 25 May 25
a2

Source: BCRA (..%)QoQ or MoM variation Source: BCRA (..%)QoQ or MoM variation
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Ranking

Competition | Financial System in million of Ps as of March 2025

#9 # 11

Argentine Financial System in terms of loans  Argentine Financial System in terms of Deposits

Deposits** Share

Assets Share

Banco Nacion 49.452.092 22,1% Banco Nacidn 17.896.824 20,2% Banco Nacién 31.539.252 21,9%
Banco Galicia 23.841.507 10,6% Banco Galicia 10.535.334 11,9% Banco Galicia 14.986.235 10,4%
Santander 20.482.896 9,1% Santander 9.054.570 10,2% Santander 14.517.065 10,1%
BBVA 15.933.851 7,1% BBVA 8.498.642 9,6% Banco Provincia 11.018.542 7,7%
Banco Macro 15.835.058 7,1% Banco Macro 7.619.488 8,6% BBVA 10.357.877 7,2%
Banco Provincia 14.773.221 6,6% Banco Provincia 7.114.167 8,0% Macro 9.621.921 6,7%
ICBC 7.887.093 3,5% ICBC 3.346.628 3,8% Banco Ciudad 4.944.342 3,4%
Credicoop 7.767.623 3,5% Patagonia 2.351.577 2,7% Credicoop 4.733.872 3,3%
Banco Ciudad 6.994.020 3,1% Supervielle 2.318.783 2,6% ICBC 4.705.676 3,3%
Banco Patagonia 6.388.005 2,9% Banco de Cordoba 2.237.186 2,5% Patagonia 4.402.756 3,1%
Galicia Mas 5.287.397 2,4% Banco Ciudad de BS 1.870.384 2,1% Supervielle 3.710.342 2,6%
Supervielle 5.071.736 2,3% Credicoop 1.749.398 2,0% Galicia Mas 3.303.151 2,3%
Bancode Céordoba  4.730.200 2,1% Galicia mas 1.738.173 2,0% Banco de Cordoba 2.922.125 2,0%
Citibank 4.589.428 2,0% Banco de Santa Fe 1.146.749 1,3% Citibank 2.060.867 1,4%
Hipotecario 3.217.739 1,4% Citibank 789.991 0,9% Banco Industria 1.991.563 1,4%
Bancode Santafe  2.634.834 1,2% Hipotecario 757.495 0,9% Banco de Santa Fe 1.842.971 1,3%
Comafi 2.580.785 1,2% Comafi 747.203 0,8% Hipotecario 1.830.659 1,3%
Banco industrial 2.532.326 1,1% Banco Industria 693.504 0,8% Comafi 1.828.578 1,3%
Naranja Digital 1.764.707 0,8% Naranja Digital 640.411 0,7% Narnja Digital 1.520.018 1,1%
Other* 22.190.499 9,9% Other* 7.559.291 8,5% Other* 12.065.891 8,4%
Total 223.955.016 Total 88.665.801 Total 143.903.702

* Other includes 56 financial entities (Banks and other financial companies) with a market share below 1%

Source: Central Bank of Argentina

** Deposits include AR$ and US$ deposits from the public and private sectors
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Regulatory Environment in Argentina SSBE‘R’WE{E

The following table provides a summary of the most relevant regulations currently in place. A more detailed description of

regulations is also included hereunder, grouped by topic, to facilitate understanding.

Regulation Description Current Data (June 23, 2025)

Time Deposits minimum interest rate  Minimum interest rate No limit. Lifted in March 11, 2024

Badlar Badlar: 31.94% (as of June 18, 2025)

Active interest rates TAMAR (30 days Time Deposits over AR$1 billion) ~ Tamar: 32.38% (as of June 18, 2025)

Interchange fees Maximum Percentage allowed to be charged on 0.6% Debit Cards
g credit and debit cards 1.3% Credit Cards
o) H 1 . .
Cap on Credit Cards financing Maximum interest rate 125% over the previous month's average lending rate of the entity for

unsecured personal loans.

Limit: 75% of Regulatory Capital.
Exception from the limits:

Limit to Public Sector financing Limit and Exceptions * Fiscal Liquidity Letters" (LeFi) acquired by financial entities
* Lecaps to a certain amount
* Boncap
On March 13, 2025, the Central authorized Banks to distribute profits in ten
Dividends Prohibition of payment equal, monthly, and consecutive installments up to 60% of the

accumulated retained earnings
Long position up to 4%

Spot position: 0%

Dollar linked up to 25%

Dual Bonds: No limit

Net Global Position (NGP) Special cash position
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Regulatory Environment in Argentina [cont.]
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The following table provides a summary of the most relevant regulations currently in place. A more detailed description of

regulations is also included hereunder, grouped by topic, to facilitate understanding.

Regulation
Liquidity ratios

Description
Liquidity Coverage Ratio
Net Stable Funding Ratio

Limit
LCR>=100%
NSFR>=100%

Provision for loan losses

IFRS9

Some exceptions in government-issued debt securities

Minimum Reserve requirements

ARS Time Deposits

25% (20% in Lecaps and 5% in Treasury Notes)

ARS Checking and Saving Accounts (excluding Mutual Funds)

45% (36% in cash, 9% in eligible Treasury notes)

ARS Mutual Funds remunerated Accounts

20%

ARS Virtual wallets

100% (45% set up in eligible Treasury notes)

FX currency sight deposits

25%

Deductions

Apply certain deductions to ARS reserve requirements if
financing SMEs with specific conditions. These deductions
started to decline in 2025.
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ESG Strategy & Sustainable Growth
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OUR COMMITMENTS

OUR FOCUS AREAS

B Sustainable growth—protection of the environment
and pursuance of our business strategy in a socially
responsible manner

B Good governance practices, diversity and
inclusion are key factors

B Integration of ESG strategy into business model

B Open and transparent report of our non-financial
performance.

B HOW not just WHAT matters in the business
value creation process

B We recognize the materiality of Non Financial
Information for our investors

Sustainable Finance
Financial Inclusion
® for our Customers and

Energy Management ® Community

Natural Resources,
Supplies

Social Impact
and

® ENVIRONMENT SOCIAL ) .
and Waste Volunteering
Management ?0 for the Community
) GRUPO )’ % Growth &
Climate Change SUPERVIELLE Diversit
Awareness @ ® ¢ y
Campaign orour
Employees
Value Chain GOVERNANCE Ethical Behavior
® ®
Respect for the Transparency

Principle of Legality
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