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This presentation contains forward-looking statements that relate to our current expectations and views of future
events including with respect to future market share and transaction volumes. In some cases, these forward-looking
statements can be identified by words or phrases such as ‘‘forecast’’, ‘‘target’’, ‘‘goal’’, ‘‘may’’, ‘‘might’’, ‘‘will’’,
‘‘expect’’, ‘‘anticipate’’, ‘‘estimate’’, ‘‘intend’’, ‘‘plan’’, ‘‘indicate’’, ‘‘seek’’, ‘‘believe’’, ‘‘predict’’, or ‘‘likely’’, or the
negative of these terms, or other similar expressions intended to identify forward-looking statements.

We have based these forward-looking statements on our current expectations and projections about future events
and financial trends that we believe might affect our financial condition, results of operations, business strategy and
financial needs. A comprehensive discussion of the risks that impact Real Matters can be found in the Company's
Final Long Form Prospectus dated May 5, 2017, and the most recently filed MD&A for the periods ended March 31,
2017 available on SEDAR at www.sedar.com. Actual results may differ materially from those indicated or underlying
forward-looking statements as a result of various factors, including those described below under the heading
“Important Factors Affecting Results from Operations” outlined in the Strategy and Outlook section of the
Company’s MD&A for the quarter ended March 31, 2017.

Real Matters cautions that the list of risk factors and uncertainties is not exhaustive and other factors could also
adversely affect its results. Readers are urged to consider the risks, uncertainties and assumptions carefully in
evaluating the forward-looking information and are cautioned not to place undue reliance on such information.

Information contained in forward-looking statements in this presentation is provided as of the date of this
presentation and we disclaim any obligation to update any forward-looking statements, whether as a result of new
information or future events or results, except to the extent required by applicable securities laws.

All of the forward-looking statements made in this presentation are qualified by these cautionary statements and
other cautionary statements or factors contained herein and there can be no assurance that the actual results or
developments will be realized or, even if substantially realized, that they will have the expected consequences to, or
effects on, the Company.

Caution Regarding Forward-Looking Statements
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Jason Smith
Chief Executive Officer

Q2 2017 Highlights



Business Highlights
• Market share gains in line with expectations – experienced growth in market share

with 4 of our live Tier 1 clients - although did not materially impact volumes for the
quarter as majority of these clients are still new and in early stages

• Linear acquisition contributed revenues of $15.7 million to Q2 2017 results

• Organic revenue growth from market share gains with existing clients and new
clients in appraisal business

• Change in Net Revenue1 margins2 in Q2 2017 reflective of new mix of business
between appraisal and title and closing businesses

• Successful execution of our initial public offering subsequent to quarter end

Q2 2017 Highlights

41. Net Revenue is a non Non-GAAP measure. See page 12.   2. Net Revenue as a percentage of revenues.

Financial performance in line with expectations

$46.4

$65.5

Revenues

Q2 2016 Q2 2017

$10.1

$18.9

Net Revenue

Q2 2016 Q2 2017

Net
Revenue1

+87%

Revenues
+39%

Current MBA market
forecast indicate that
Fiscal Q2 2017 mortgage
originations were up 3%

• purchase market up 15%
• refi market down 10%
• Not all lenders experience

the same change in volumes
based on their strategy

1



Q2 2017 Segment Highlights
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U.S. Segment
Appraisal and Ancillary

• Volumes slightly higher than expectations, despite impact of post-election interest
rate increase on the refinance market

• Launched two Tier 1 lenders in November – continued progress in market share gains
• Rolled out enhanced assignment methodology
• Focus on capacity building in U.S. for upcoming spring market by onboarding additional

appraisers

Title and Closing

• Executing on strategy to sell title and closing services to existing Tier 3 and Tier 4
appraisal clients

• Continue to develop Next-Generation Closing strategy – leading up to beta version
launch in the back half of calendar 2017

Appraisal

• Higher appraisal volumes as a result of
market share gains

Insurance Inspections

• Contract wins and geographic
expansion offset by market
softness

Canada Segment

89% of
Q2 2017
revenues

11% of
Q2 2017
revenues



Growth Strategy

Disrupt title and closing market
$13B3 annual U.S. market spend – current market share of approximately 0.4%4

• Leverage our Platform to disrupt the closing process and drive better performance
• Leverage existing Tier 1 and Tier 2 Master Service Agreements to accelerate sales

cycle

Continue to pursue acquisition opportunities
• Leverage our Platform
• Strategically complement existing business

Continue to grow residential mortgage appraisal market share
$3.2B1 annual U.S. market spend – current market share of approximately 5%2

• Deployment of recent Tier 1 client wins expected to drive growth

1. Management estimates based on data for calendar year 2016 from the MBA Mortgage Finance Forecast Report of February 15, 2017. 2. Management estimates based on data from the MBA Mortgage Finance Forecast Report of February 15, 2017. 3.Title Written Premiums data
from the American Land Title Association for period ending September 30, 2016. 4. Management estimate of Residential Title Written Premium Market Share based on data from the American Land Title Association for period ending September 30, 2016 and Demotech, Inc. for
period ending December 31, 2015. 6



Bill Herman
Chief Financial Officer

Q2 2017
Financial Highlights



Q2 2017 Summary Financial Information

(US$ millions) Q2 2017 Q2 2016 Change YoY

Revenue $64.5 $45.4 39%

Net Revenue2 $18.9 $10.1 87%

Adjusted EBITDA2 $(1.8) $1.1 −

Net loss $(8.9) $(6.4) −

Adjusted Net Loss2 $(1.8) $(1.0) −

81. Net Revenue, Adjusted Earnings Before Interest, Taxes, Depreciation and Amortization and Adjusted Net Loss are Non-GAAP measures. See pages 12-14.

• Acquisitions contributed 33.9% of the increase in revenues
• Organic growth of 4.5% in revenues



Q2 2017 Segment Revenue

(US$ millions) Q2 2017 Q2 2016 Change YoY

U.S.

Appraisal and Ancillary $41.9 $40.3 4%

Title and Closing $15.3 - -

Other $0.4 - -

Total U.S. $57.6 $40.3 43%

Canada

Appraisal and Ancillary $6.0 $5.3 13%

Other $0.9 $0.8 13%

Total Canada $6.9 $6.1 14%
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• U.S.: acquisitions and higher appraisal volumes
• Canada: market share gains with existing clients



• Working capital position at March 31, 2017 was largely unchanged

• Working capital will strengthen significantly in Q3 2017 with over $60 million
Canadian left over after paying all expenses attributable to the IPO

• A portion of the remaining proceeds are earmarked for the second earn-out
payment attributable to the sellers of Linear totaling $10 million, subject to
the achievement of Net Revenue(1) and EBITDA(1) targets

Q2 2017 Other Financial Highlights

1. Net Revenue and Adjusted Earnings Before Interest, Taxes, Depreciation and Amortization are Non-GAAP measures. See pages 12-13. 10



Reconciliation of
Non-GAAP Measures



Net Revenue

Net Revenue should not be construed as a measure of income or of cash flows. The reconciling items
between net income or loss and Net Revenue are detailed in the consolidated statement of operations
and comprehensive income or loss. A reconciliation between net income or loss and Net Revenue is
provided below.

Management typically calculates Net Revenue as follows:

12

2017 2016

Net loss (8,908)$ (6,430)$
Operating expenses 20,791 9,077
Acquisition and initial public offering costs 855 209
Amortization 5,366 1,462
Impairment of assets 5,096 -
Interest expense 256 88
Interest income - -
Net foreign exchange loss 452 763
Loss on fair value of warrants 66 5,327
Net loss from equity accounted investees 194 -
Income tax recovery (5,253) (357)
Net Revenue 18,915$ 10,139$

Three months ended March 31

2017 2016

Revenues 64,518$ 46,418$
Less: Transaction costs 45,603 36,279
Net Revenue 18,915$ 10,139$

Three months ended March 31,



Adjusted EBITDA

Management typically calculates EBITDA as follows:
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2017 2016

Net loss (8,908)$ (6,430)$
Stock-based compensation expense 53 -
Acquisition and initial public offering costs 855 209
Amortization 5,366 1,462
Impairment of assets 5,096 -
Interest expense 256 88
Interest income - -
Net foreign exchange loss 452 763
Loss on fair value of warrants 66 5,327
Net loss from equity accounted investees 194 -
Income tax recovery (5,253) (357)
Adjusted EBITDA (1,823)$ 1,062$

Three months ended March 31

2017 2016

Revenues 64,518$ 46,418$
Less: Transaction costs 45,603 36,279
Less: Operating expenses 20,791 9,077
Add: Stock-based compensation expense 53 -
Adjusted EBITDA (1,823)$ 1,062$

Three months ended March 31



Adjusted Net Loss

2017 2016

Net loss (8,908)$ (6,430)$
Stock-based compensation expense 53 -
Acquisition and initial public offering costs 855 209
Impairment of assets 5,096 -
Net foreign exchange loss (gain) 452 763
Loss on fair value of warrants 66 5,327
Amortization of intangibles 4,975 1,270
Related tax effects (4,433) (2,134)
Adjusted Net Loss (1,844)$ (995)$

Three months ended March 31,
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