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FORWARD-LOOKING STATEMENTS 
This presentation contains “forward-looking statements,” as that term is defined under federal securities laws, including, but not limited to, statements regarding Unity’s third quarter and full year 2022 outlook and future 
financial performance, including expectations regarding run rates and growth rates, expectations regarding macroeconomic trends and their impact on Unity’s business, and expectations regarding recovery in Operate; 
Unity’s proposed acquisition of ironSource, including the anticipated synergies and benefits of the acquisition and the combined company’s expected revenue mix; Unity’s expectation of delivering $1 billion Adjusted EBITDA 
run rate by the end of 2024; Unity’s strategies, including the evolution to RT3D content; Unity’s ability to continue to make the creator experience more stable, productive and efficient than ever before; Unity’s business 
plans, priorities and objectives, potential market and growth opportunities; product features, functionality, and expected benefits to the business and Unity’s customers; Unity’s competitive position; Unity’s product 
strategies and future product and platform features; technological or market trends; and industry environment. The words “will,” “allows,” “can,” “enable,” “objective” and similar expressions are intended to identify 
forward-looking statements. These forward-looking statements are subject to risks, uncertainties, and assumptions. Risks include, but are not limited to: (i) the impact of the ongoing COVID 19 pandemic and challenging 
macroeconomic environment on our business, as well as our customers, prospects, partners, and service providers; (ii) our ability to achieve profitability and the timing for any such achievement; (iii) our ability to retain 
existing customers and expand the use of our platform; (iv) our ability to further expand into new industries and attract new customers; (v) the impact of any changes of terms of service, policies or technical requirements 
from operating system platform providers or application stores which may result in changes to our or our customers’ business practices; (vi) our ability to maintain favorable relationships with hardware, operating system, 
device, game console and other technology providers; (vii) our ability to compete effectively in the markets in which we participate; (viii) breaches in our security measures,  unauthorized access to our platform, our data, or 
our customers’ or other users’ personal data; (ix) our ability to manage growth effectively; (x) the rapidly changing and increasingly stringent laws, contractual obligations and industry standards that relate to privacy, data 
security and the protection of children; (xi) Unity’s ability to successfully integrate Weta Digital’s technology and business, and related costs and expenses; (xii) Unity’s ability to successfully complete the ironSource 
acquisition and to successfully integrate ironSource’s technology and business, and related costs and expenses. If the risks materialize or assumptions prove incorrect, actual results could differ materially from the results 
implied by these forward-looking statements.
Further information on these and additional risks that could affect Unity’s results and cause actual results to vary from expectations is included in our filings with the Securities and Exchange Commission (“SEC”), including 
our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, and any future reports that we may file with the SEC from time to time. Unity assumes no obligation to, and does not currently intend to, update any such 
forward-looking statements after the date of this presentation.

NON-GAAP FINANCIAL MEASURES
This presentation includes non-GAAP financial measures. These non-GAAP financial measures are in addition to, and should not be considered in isolation or as a substitute for or superior to measures of financial 
performance prepared in accordance with GAAP. There are a number of limitations related to the use of these non-GAAP financial measures. For example, other companies may calculate similarly-titled non GAAP financial 
measures differently or may use other measures to evaluate their performance, all of which could reduce the usefulness of our non-GAAP financial measures as tools for comparison. Please refer to our August 9, 2022 press 
release, which is available on our investor relations website (www.investors.unity.com) for additional information as to why we believe these non-GAAP financial measures are useful to investors and others in assessing our 
operating performance, as well as how we define our non-GAAP financial measures. Also refer to the reconciliation of these non-GAAP financial measures to the most directly comparable GAAP measures in the Appendix to 
this presentation.

MARKET, INDUSTRY AND OTHER DATA
This presentation contains data, estimates and forecasts that are based on independent industry publications or other publicly available information, as well as other information based on our internal sources and you are 
cautioned not to give undue weight to these estimates.

DOLLAR-BASED NET EXPANSION RATE
Dollar-based net expansion rate as of a period end is calculated as current period revenue divided by prior period revenue. Prior period revenue is the trailing 12-month revenue measured as of such prior period end and 
includes revenue from all customers that contributed revenue during such trailing 12 month period. Current period revenue is the trailing 12-month revenue from these same customers as of the current period end. Our 
dollar-based net expansion rate includes the effect of any customer renewals, expansion, contraction and churn but excludes revenue from new customers in the current period.

CUSTOMERS CONTRIBUTING MORE THAN $100,000 OF REVENUE
We focus on the number of customers that generated more than $100,000 of revenue in the trailing 12 months, as this segment of our customer base represents the majority of our revenue and revenue growth. We define a 
customer as an individual or entity that generated revenue during the measurement period. A single organization with multiple divisions, segments, or subsidiaries is generally counted as a single customer, even though we 
may enter into commercial agreements with multiple parties within that organization.
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John Riccitiello
Chief Executive Officer

Luis Visoso
Chief Financial Officer

Marc Whitten
SVP, Create Solutions

Ingrid Lestiyo
SVP, Operate Solutions
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We believe the world is a better place 
with more creators 

Unity is the world’s leading platform for real-time 
content creation designed to enable creators’ 

success
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Q2 FY22 financial summary

($ in millions) Q2 FY22 Y/Y

Create Solutions $120.9 66%

Operate Solutions 158.5 (13%)

Strategic Partnerships & Other 17.7 (2%)

Total Revenue $ 297.0 9%
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highlights
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- Another strong quarter with revenue growth
of 66% Y/Y

- Building a large business fueled by innovation and 
RT3D tail-winds

- Biggest games quarter ever driven by record 
adoption of our 2021 Long Term Stable launch, and 
expansion of DOTS compatibility

- Acceleration in our Digital Twins business across 
industries and geographies



UNITY INVESTOR RELATIONS  7

Create — another strong quarter 
with revenue growth of 66% YoY

Year over Year  %

Revenue in Millions

Includes the impact of the Weta acquisition, which closed 12/2021. 
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Create — Strengthening our Games business 
through better tools and features

Strong performance fueled by:

- Record adoption of 2021 Long-term 
Stable (LTS) Tech Stream
 

- Launch of 2022 LTS Tech Stream

- Expansion of Data Oriented Tech 
Stack (DOTS) compatibility

Enabling creators to launch amazing games 
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Create — Key Q2 wins, accelerating our business outside of 
Games across industries & geographies

1. Graph showing non-Games as % 
of total going from 25% in Q4 to 
40% in Q2

Revenue outside of Games as a percent 
of Create solutions 

increased 7 percentage points
since Q4. 
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Expanding the Create business

- The future of RT3D depends on democratizing 
access to powerful artist tool and making 
artists more effective and productive

- Wētā Digital is anchoring our approach to 
advanced creation tools for artists

- Strong integration progress in cloud, USD, and 
productization

- Our new showcase, the Lion, demonstrates the 
power of bringing the Wētā Digital tools 
together with Unity, Ziva, SpeedTree and more



UNITY INVESTOR RELATIONS

Operate
highlights
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- Fixed data challenges discussed last quarter, and put in 
place monitoring mechanisms to react faster if something 
goes wrong

- Strengthened Audience Pinpointer performance

- Slower revenue uptick due to recent negative 
macroeconomic factors and complexity in forecasting the 
timing of the change in trajectory of Monetization

- Unity Gaming Services now in General Availability
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Operate — a tough quarter, as expected

Year over Year  %

Revenue in Millions
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Operate — strengthening our products, focused on enabling 
success for our customers 
Improved Ads performance

- Data quality issue behind us

- Audience Pinpointer accuracy and performance improvements 

- Seeing progress reflected in customer success

Unity Gaming Services General Availability launch

- Suite of tools and services to simplify every developer’s 
ability to create, host, and manage their games in a single 
dashboard experience

- Consumption pricing model, so creators can work the way 
they want and only pay for what they use

- More than 50,000 game developers signed up, with 2,300 
new customers added since our GA launch in June
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Unity 
+ ironSource 
combination 
highlights
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COMBINED PLATFORM 

Better games and better user acquisition, science

THREE SYNERGIES LEAD TO

$1B Adjusted EBITDA run rate by end of 2024

BALANCED COMPANY

Half Creation related, half Growth (ads) related

Note: Management projections. Adjusted EBITDA includes net income, less income taxes, interest expense, depreciation and amortization, and stock-based compensation expense. Unity does not reconcile projected forward looking information.
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CREATION

DATA

GROWTH

Fully integrated platform vision, helping creators 
in every step of their RT-3D journey

Continuous 
Creation & Growth
TEST - LEARN - ITERATE

Data flowing from the growth 
platform into the creation 
process makes the game better

Improvements in the game drive 
more financial success

Greater data scale makes the 
feedback loop more powerful for 
all games created with Unity
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Q2 FY22 financial results

($ in millions) Q2 FY22 Guidance

Create Solutions $120.9 n/a

Operate Solutions 158.5 n/a

Strategic Partnerships & Other 17.7 n/a

Total Revenue $297.0 $290 — $295

Non-GAAP Gross Margin 74.1% (21%) — (22%)(21%) — (22%)n/a

Non-GAAP Operating Income ($44.1) ($62)(— ($64)

Non-GAAP Operating Margin (15%) (21%) — (22%)

✅

✅
✅
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Guidance summary

($ in millions) Q3 FY22

Total Revenue $315 — $335 $1,300 — $1,350    

Y/Y 10% – 17% 17% – 22%

Non-GAAP Operating Income ($35) — ($50) ($95) — ($115)

Non-GAAP Operating Margin (10%) – (16%) (7%) – (9%)



Appendix
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Non-GAAP reconciliation
 20



Thank you


